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O shopper 5¢ev gival onling
offline.

Eival omnichannel.



THE SHOPPER HAS CHANGED

THE SHOPPER HAS CHANGED
brandsmirror

AAAOYR) CUNTTEPIPOPAC TA TEAEUTAIO 5 Xpovia

ZYNOAO

61 o/ B EmokémreoTe
o TMEPIOCOOTEPO NAEKTPOVIKA

KATOOTHHATA
Twv shoppers 61%

EMOKETITOVTAN
TTEPICTOTEPO TA Aev éxer alagen
. OnNUavTiKa
NAEKTPOVIKA nH
. 27%
KATAOTHPATA O€

oxEan He Ta EmiokémTeoTe

TTponyouueva MEPICTOTEPO PUOIKA
AvIa KATAOTAHATA

xP 12%

Q: Le o)Eon PE T TpONYOUUEVT TTEVTE XpOVia, N CUNTTEPIPOPA Tag Eival:




THE SHOPPER HAS CHANGED

THE SHOPPER HAS CHANGED

2uxvornta online vs. offline ayopwv

ZYNOAO

76%

Twv shoppers dev
EXEI EYKATAAEipel TO

(PUOIKO KartaoTnua

B Kupiwg nAekTpoviko
KatdoTnpa (eshop)

40%
o - -
IUOppO'ITI'“JEVCl Kdl atro 1a

Twv shoppers 500
Kivouvrai 40%

I00pPOTTNHEVA ‘ ] )
LETaEU e-shops & t Kuglwg (PUOIKO KATAOTNUA
QUOIKWV 36%

Karaotnuarwv

ZupTrépaopa evoTnTag: n
WnQIakr avodog ouvuTTdpXEl
HE oTaBepr} Xprion Tou
QUOIKOU KATaoTHHATOC.

Q: Nolo kavdh XpNOIPOTTOIEITE CUXVOTERA VIO OYOPEC KATAVAAMUTIKUIY TTPOIOVTWY,




HE OMNICHANNEL SHOPPER JOURNEY

EEEEEEEEEEEEEEEEEEEEEEEEEEEEEE

Ano TRV avalnTnon oTn
avopd,

10 Ta&idI deV ival YPAUMIKO.



THE OMNICHANNEL SHOPPER JOURNEY

AIAAPOMH TEAEYTAIAZ ATOPAZ

fnyn mAnpo@opnong mpiv TV ayopa

49%

MAnpogopieg online MAnpogopieg o€ PUOIKO
KaraoTnua
I

Q: Zmv 1edeutala ayopd TTou mMpayuaTooINoaTe yia KaravaAwriko mpoidv, Toia frav n Siadpout} mou akoAoubroare;




THE OMNICHANNEL SHOPPER JOURNEY

AIAAPOMH TEAEYTAIAZ ATOPAZ

Ai10dpopuEG online ayopdg

Ayopaoca atreubeiag online Xwpig
TTPONYoOUHEVN £psuva

4 2 6 0/0 Eida mAnpog@opieg online — ayépaca online
)

Ayopa Online

Eida mrAnpo@opisc o€ uUOIKO KatdoTnua —
ouvéxioa épeuva online — ayépaca online

Q: Zmv 1edeutala ayopd TTou mMpayuaTooINoaTe yia KaravaAwriko mpoidv, Toia frav n Siadpout} mou akoAoubroare;




THE OMNICHANNEL SHOPPER JOURNEY

AIAAPOMH TEAEYTAIAZ ATOPAZ

A10OPOUEC AYOPAG OE PUOIKO KATAC TN

Ayopaoca atmeubeiag o QUOIKO KATAOTNHA
XWwpig TTponyoudevn £psuva

Eida mmAnpo@opisg online — ayopaoca o€

5 7 ; 4 % (PUOIKO KATAoTHHA

Ayopd OE QUOIKS Eida TrM!poq)o!olsg o€ (.pU('IIKO KC(TC('G'TI']p(l >
KATAoTNUA ouvéxloa épeuva online >’t:wopf:(cra o€
QUOIKO KATATTNHA

MtrAka TTpwTa o€ app / e-shop retailer —
ETTIOKEPONKaA KATACOTNHA — ayoépaoca OE
(PUOIKO KATAOTNHA

Q: Zmnv tedeutala ayopd TToU MpayUATOTTOINCATE yia KatavaAwriko mpoidv, Troia frav n Siadpout] mou akoAoubrioare;
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THE OMNICHANNEL SHOPPER JOURNEY

THE OMNICHANNEL SHOPPER JOURNEY

MeTakivnon METAEU (PUOIKWYV KAl NAEKTPOVIKWYV
KATAOTNHATWY

ZYNOAO

0/ B Zuyva

8 6 o 19%

TWV shoppers £xouv MepikéC Qopéc
METAKIVNOEI HETASU 67%
KavaAiwv avaioya

HE TNV avaykn W More

14%

Q: 'Exel ouppei va HETaKIVNBEITE a1rd NAEKTPOVIKO KATAOTNUA OF QUOIKO (1] avTioTpoga);




THE OMNICHANNEL SHOPPER JOURNEY

THE OMNICHANNEL SHOPPER JOURNEY

Mwcg yiveTal n €peuva ayopdg TPOPIiNwWYV

ZT0 grocery, T0 QUOIKO KOTAOTNHA TTOPAMEVEI APKETA ONMAVTIKO

S
e L

L8

duoIkO

HAekTpovika Kai oTa duo KATAOTHHA

Q: MoU KAVETE TNV KUPIa EPEUVT ayOPas TPOPIHWY;




THE OMNICHANNEL SHOPPER JOURNEY

THE OMNICHANNEL SHOPPER JOURNEY
brandsmirror

‘EvOuon Kal TTpooWwTTIKR @PoVvTida odnyouv TIG
ayopéEC oTa e-shops.

ZYNOAO

DA ‘Evduon/Ymodnon

FupTTépaopa EVeTHTAC: Of LIl KaAMuvrika/TipoowTrikn @povTida

shoppers cuvdualouv

KavaAia, aAAd To QUOIKO "

KaraoTnua diatnpei ¥ HAekTpovikd
151aiTEPN BapuTnTa OTA

TPO®IpA.

é; YTrnpeoieg (E101TAPIA K.ATT.)

4:5: Tpo@iua

Kapia

Q: Nola karnyopia MpoiovTwY ayopdleTe Mo ouXvd oTa NAEKTPOVIKG KATAOTHHAT;




B WHAT MAKES THE SHOPPER BUY?

03 - WHAT MAKES THE SHOPPER BUY?

To Tagid1 aAAalel.

H a&ia TTapauével otov TTUprva.




WHAT MAKES THE SHOPPER BUY?

WHAT MAKES THE SHOPPER BUY?

Ti odnyei Toug shoppers oTnv ayopq;

ZYNOAO

92%

TwV shoppers dnAwvouv
TNV TIUN w¢ évav airo Tou¢ 3
Bacikérepous Adyous
ayopdag

Q: Mool eivar 01 3 BaoikoTEpol AGYOI TIOU aTTOPACTIETE HIa ayopd;

Tipn

Mpoogopég

KpiTikég TTou Sidfaoca

EukolAia ayopdc kal TrTapadoong oT1o
OTTITI

AlaBecIpoTNTA TTPOIOVTWV

Mpoypdppata moToTNTAS

AyopacoTIK EQTTEIpia




WHAT MAKES THE SHOPPER BUY?

WHAT MAKES THE SHOPPER BUY?

Ti1 KAvel Tov shopper va eTICTPEYEI;

H agia Trapapével onuavTiki, aAAd n €EUTTNPETNON KAl EUKOAIQ QTTOKTOUV ONHAVTIKO poAo.

TIHEG KAl TIPOCWYOPES ESuninpéTnon EukoAia diadikaciag Tayxurnra

78%

Q: Moio oroixeio kaBopilel av Ba eTTavayopdoETE OE Eva KATAOTNHA;




WHAT MAKES THE SHOPPER BUY?

WHAT MAKES THE SHOPPER BUY?

MaTi ETIAEYEI TO NAEKTPOVIKA KOATAOTAMATA;

H TigA Kai n eukoAia atroteAoUv Toug Bacikoug Adyoug eTTIAoyi¢ e-shop, evw n TToIKIAia Kai ol
TTPOCWTTOTTOINHEVEC TTPOTACEIC EN@AVIOVTAl WE CUMTTANPWHATIKOI TTAPAYOVTEC.

KaAUTepn TIHR Eukolia (Tayurnra, MeyaAuTepn moiKIAia MpoowWTOTMOINHEVES
mapadoon oro omiTI) TIPOTACEIG

Q: Ze oia repioTaon EMIAEVETE NAEKTPOVIKO KATAOTNHA;




WHAT MAKES THE SHOPPER BUY?

WHAT MAKES THE SHOPPER BUY?
brandsmirror

NMwcg avTidpouv ol shoppers otav Acitrel To Tpoiov (out of
stock);

ZYNOANO

B Nepipévw va eTaveABel
41%
To Out-of-Stock dev
onpaiver amAwg xapévn
TwAnNan - JIropei va
onuaivel UeTakivnor oTov B EmAéyw avTaywvioTIKé TTpoiov
avraywviouo. 29%

Ayopalw dAAn karnyopia
14%

B Aev ayopaiw TiTroTa

16%

Q: Av 1O TTROIOV TroU TTpoTINdTE Sev eival BiaBéoipo (Out of Stock), 11 kdveTe cuvRBwg;




WHAT MAKES THE SHOPPER BUY?

H TiyR oTto pA@I gival 0 ICXUPOTEPOG
TTAPAYOVTOS TEAIKNG aAyOopPaG.

ZYNOAO

4,30/ 5

Ta digital coupons
akoAouBouv, evw Digital coupons

influencers/social
media KGTGYpG(pOUV MpowdnTIKEC EVEPYEIEC OTO ONUEIO
N XOUNAGTEPN péCN T
eTTidpaon.
MpoTdoeIg ePapUOYNG

Influencers / social media

ZupTTEpac A EVOTNTAG:
TIMN KOl TIPOCTPOPEC
KUuplapxouv, VW
eEUTTNPETNON Kal EUKOAIT
EVIOYUOUV TNV ETTAVAyopd.

Q: Molog 0 PaBuog emidpaong TWy MAPAKATW TTapayovTWY oTnV TEAIKN oag ayopd; (1=kaBohou, S5=TToMJ)




FROM AWARENESS TOAC

TIVATION

04 - FROM AWARENESS TO ACTIVATION

To oTOoIXNHA OEV EIvVal Vi
O&1 o0 shopper.

Eival va Tov evepyOTIOINOEIC.

B |

b brandsmirro~
Research. Discover. Innovate




FROM AWARENESS TO ACTIVATION

FROM AWARENESS TO ACTIVATION

H épguva kal Ta social media gival o1 KUpIEG
AQETNPIEG EVEPYOTTOINONG.

ZYNOAO

‘Epeuva yevikoTEpO

44%

H yevikn £Epeuva

Koivwvikd diktua (Social media)

gival o driver Twv _ ) )
) PUAAGdIO TTPOCYOPWY OE PUOIKO
HEOWV TTOU KaTdoTnPa

EVEPYOTTOIOUV TOV
shopper, evw TQ
social media
KaTEXouv Tov OIkd
TOUG gEXUJPIO'TO AladikTuakég Sia@nuiceig
poOAo.

ZooTaon amé yvwaoTolug Kal @iAoug

Q: Nolo péoo Tag EVEPYOTTOIEI TUXVOTEPT YIA VO KAVETE PId ayopd;




FROM AWARENESS TO ACTIVATION

FROM AWARENESS TO ACTIVATION

O cuvOUaONOC KAOVAAIWY EVNUEPWVEI KOl
ETTNPEACEI TTEPICTOTEPO.

ZYNOAO

01 Zuvduaopog

3,79/ 5

O O'UVGUGO’HC)Q HAekTpOVIKG KaTaoTHpaTa
online kai Quaoikou

KATaoTAHATOG

O'I]HEIU.)VEI M.O. DUOIKA KATAOTAPATA
3,79, évavn 3,72

online kai 3,49

offline.

Q: Moi1o kavaAi SnuICUPYEI TTERICTOTERN EVNMEPWON OF ECGC Kal TOOO0 Tag ETnEEdlel To kabéva; (1=xaBoiov, 5=moMd)




FROM AWARENESS TO ACTIVATION

Ala@nNUICEIC N TTPOWONTIKES EVEPYEIEG HECA OE
epappoyég/sites: NMNoéoco Ta BAETel o Shopper;

ZYNOANO

B Zuyva

8 1 0/0 37%

. Mepikég popég
TWwV Shoppers £youv
ppers &x 44%

maparnpnos! dlaQnuUIcEIS
TTPOWONTIKES EVEPYEIES UECT
O¢ EQPAPUOYES 1] Sites
Alaveurropiou W Noté
5%

B Zmavia

14%

Q: 'Exere mapampnioe Siagnuiceg i mpowdnnikég evépyeieg pEoa Ot EQappoyEC N sites Miaveumopiou (.. super market apps);




FROM AWARENESS TO ACTIVATION

FROM AWARENESS TO ACTIVATION
brandsmirror

H opatdétnTa Kai n OnAwWMEVN EVEPYEIA Eival
OINPOPETIKA ATTOTEAECUATA.

ZYNOAO

® Me odrjynoe ot evEpyeia (T1.). KAIK, ETIIOKEWn, ayopd) @ To EXw TTPOCEEE

Email / SMS atré loyalt 5 s
mail atmo ioya Tmpo a a

yalty mpoypapp 49.1%
27,7%
60,6%

Sponsored TrpoiovTa péoa o€ app / site retailer

22,9%

Push notifications amo retailer app 61.4%
&'/

) ) 17,1%
) i Banners oe retailer site / app

ZUPTTEPACHA EVOTNTAG: I 67,1%
£kBeon atrd povn Tng dev
Icoduvapei Ye evepyela-
Ta permission-based Digital 086vec péoa oTO KATAOTHA
touchpoints eggavifouv 68,3%
IOXUpPOTEPN
EVEPYOTTOINOT.

16,3%

Q: Moia retail touchpoints £xere wpooéfel kal TroiIa oag oGynoav & evEpyEla (Tr.X. KNK, ETTIOKEYN, ayopd);
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05 - PERSONALISATION

H mpoowmomoinon Bon

OTav TTPOCOETEI TIPAYMATIKN agia.




PERSONALISATION

PERSONALISATION
brandsmirror

MOTE O1I TTPOCWITOTTOINHEVEG TTPOTACEIC ONHIOUPYOUV
agia...

ZYNOAO

Orav pou divouv KaAuTepn Tipn /
KOUTTOVI

Orav oxerifovral Je TPONYOUHEVEC
ayopég

OTav TpoTEIVOUV OXETIKEG

TwvV shoppers Bewpei eVaAACKTIKEG

XPNOIUES TIS

npoawnonompéveg Orav Bupifouv TpoidvTa TTou
. . ¢ TeAEILIVOUV

TTPOTACEIS OTAV TUVOEOoVTal

E KAAUTEPN TIUN 1) KOUTTOVI.
Itravia pe Bonbouv

Q: MOTE ol TTPOCWITOTTOINUEVES TTPOTACEIC oag Bonbouv TrpayuaTIKG;




PERSONALISATION

PERSONALISATION

[MOTE OI TTPOCWTTOTTOINMEVEG TTPOTACEIC AYVOOUVTAL. ..

Q: MNOTE TEIVETE VA QYVOEITE TIC TTPOCWITOTTOINUEVES TTPOTACEIC;

O Shopper ayvoei Ti¢
ITPOCWITOTTOINUEVES
mpordoeig, €ioou OrToTE
Wax\vel Kari moAu
OUYKEKPIUEVO, OTTOTE
poidlouv UTTEPPBOAIKG
dIaPNUICTIKES 1] OTTOTE OEV
Eival CXETIKES

ZupTrépaopa evOTNTAG: N
TTpoowTToTroinon Kepdilel TTpoooxn otav
gival OXETIKN, XPNOIHN KAl CUVOEETAI PE
OIKOVOUIKI) agia.

ZYNOAO

Otav avalnTw CUYKEKPIPEVO TTPOIOV

Ortav @aivovral utrepBoAIKa
SIaQNUIOTIKEG

Otav dev eival OXETIKEG

Agv TiIC ayvow ouvRBwg

on—)

o——)
o——)




= RETAIL APPS & LOYALTY
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06 * RETAIL APPS & LOYALTY

To app YIVETAL CUVOETIKO
KPLKOG

Tov omnichannel Ta&dLo0.




RETAIL APPS & LOYALTY

RETAIL APPS & LOYALTY

Xpnon epappoywyv Alaveptropiou (retail apps)

ZYNOANO

B Zuyva

0/ 24%
66% o
EPIKEG POPEC

Twv shoppers 42%
XPNOILJOTTOIOUV EQAPIOYES B Imavia
Alaveutropiou (retail apps) 24%
yia TIC QYOPES TOUS

Bl MNoté
10%

Q: XpnoipomoleiTe egappoyig haveptropiou (retail apps) yia ni¢ ayopég oag;




RETAIL APPS & LOYALTY

RETAIL APPS & LOYALTY

NMwcg xpnoipotroiouvTal Ta retail apps;

ZYNOAO

Ma evepyoTToinon Tpoogopwy /
KOUTTOVIWV

5 8 0/0' Mpiv TNV eTiOKEYn Yia épeuva / AioTa

Twv shoppers xpnoiuorroiei retail

apps yia evepyorroinan
ITPOTPOPWV/KOUTTOVILWV

Zt1o checkout / pe loyalty card

MeTd TRV ayopd yia TovToug / atrédeisn /
UTTEVBUUIOT

(0] / Méoa oTo KatdoTnpa
33%

Twv shoppers 1a xpnoiuorrolel Agv Xpnoipotroiw Moré
TTPIV TNV ETTIOKEWN Yia Epeuva /
Aiota

Q: Ie Toia onpeia TNg ayopaoTikhg Siabpoprg xpnoyomoigital Ta retail apps/ loyalty;

30737




RETAIL APPS & LOYALTY

RETAIL APPS & LOYALTY
brandsmirror

Néoco ocuvdéovrtal online kai offline ayopéc péow retail
apps;

ZYNOANO

MoAu
H avriAnwn yia tn ouvdeon 30%
online kai offline ayopwv Mé
i ! ETpia
XApakKTnpigerai «IETPIA» 41%
armo 10 41% twv shoppers

8% | 8% Napa MoAv
8%

Aiyo
13%

KaBoAou
8%

Q: Ze oio Badud Ta retail apps oag fonBouv va cuvdEeTe online kai offline ayopég (m.). Tpoopopég, kKoutrdvia, movroug loyalty);




B THE NEXT SHOPPER: TECHNOLOGY & Al

07 * THE NEXT SHOPPER: TECHNOLOGY & Al

H texvoAoyia aAAadlsl

TNV eunelpia Tov shopping.




THE NEXT SHOPPER: TECHNOLOGY & Al

THE NEXT SHOPPER: TECHNOLOGY & Al

H TexvoAoyia aAAdadlel To Tagidl Twv shoppers

ZYNOAO

01 OAa Ta TTapaKdTw

5 9 0/0 Tov TPOTTO TTOU CUYKPIVW

TwvV shoppers dnAwvouv oOri

n texvoAoyia £xel aAAGéel Tov TpOTTO TTOU EVIHEPWVOHAI
KdI ToV TPOTTO TTOU

EVNUEPWVOVTAI Kal TOV

TPOTTO TTOU CUYKPIVOUV Kal To oU ayopdiw

TO TTOU ayopadouv.

Q: H rexvohoyia Exel ahae:




THE NEXT SHOPPER: TECHNOLOGY & Al

THE NEXT SHOPPER: TECHNOLOGY & Al
brandsmirror

Nwcg etTnpeadlel 1iIc ayopéc n Texvnt Nonuoouvn (Al)

ZYNOANO

74%

TwWV shoppers avTIETWITIOUV
EMIQUAQKTIKG 1] OUGETEPQA TN
xpnon Texvnrng Nonuoouvng
OTIS AYOPES TOUG. ApvnTikd
12%
EmipuAaKTIKA
30%

KEY INSIGHT Oudéerepa

O1 Shoppers dgv 44%

€XOUV AKOMN Mio eEutrnpeTnuévogin
vI00eTROEI MARPpWG 14%

10 Al w¢ shopping

assistant.

Q: H xprion Texvnri¢ Nonuoodvng (Al) cag Bonddel omig ayopég oag;




THE NEXT SHOPPER: TECHNOLOGY & Al

THE NEXT SHOPPER: TECHNOLOGY & Al
brandsmirror

Ti mioTevouv o1 shoppers yia Tnv Texvnt Nonuoouvn
(Al)

ZYNOAO

OéAw va {€pw yiaTi JouU TTPOTEIVETAI
Eva TTpoiov

Mpiv o Shopper

. To Al pe BonBa va Bpiokw 110
El."'"O'TEUTCl TO ypriyopa auté Trou BEAw
Al, O£A&1 va
KaraAafaivel To
Al

To Al pou rpoTeivel XprOINES
emIAOYEG

To Al pe kateuBuvel TTPOG TTPOIGVTA
Tou iowg dev Ba didAeya povog/in pou

@a dexopouv Al yia autopareg /
geTTavalapBavopeveg ayopég Bacikwv
e1dwv

Q: Ze oo Pabpd ouvpwveite; (amd 1-5, omou 5§ = oM, 1 = kaBohou)




ZYNOAIKA YMIEPAZMATA

ZYNOAIKA ZYMNEPAZMATA

2 UMTTEPAC AT

t brandsmirror

0

H di1adpopn Tou shopper
givan eviaia HeTadu online -
offline

To QuOIKO KaTaoTnua Ba KPaTroel TNV TIWANON aAAG Ba
xaoel v amogaocr). To pa@l 8a PHETATPATIEI O ONMEI0
EKTEAEONG piag ETMAOYNG TToU £XEI RO ATTOPACIOTEI
aAAou.

02

Avo summopika povTEAa yia
Tov idi1o shopper

O Shopper gpguva pe TTOAWON: 1 HNOEVIKN EPEUVA N
AR PG TpoeTolpaaia. To evdiapeoo egagavideral. Asv
TTPOKeITal yia dUO Koiva@ aAAd yia 1o idio arouo ot duo
QTTOOTOAEG.

H morornra Oa cuveyiosl va
ayopaleral, ox1 va XTileTan

Ooa emeviUBOUV OE «EPTTEIPIA» XWPIG OIKOVOUIKO
avTikpliopa dev B8a ATTodwOoouV HETPROIKNO HEPIDIO.

0

Avakaravoun Twv Retail
Media

H TANBwpIoTIKN Taon Tou budget Twv retail media, 6a
avoifel TNV oulnRTnon av TEAIKG a@opd HOVOo TIC OPAEdES
TwV TTWARCEWV Kal Tl incrementality £xouv yr'auTég ) Ba
TIPETTEI VA PETPIOOUKE KI GAAES TTAPAPETPOUG TTOU
agopouv Ta TuRpara marketing

Ta TpO@IHA Eival N EMOMEVN
HETAaTOMmION Kal Oa yivel amo
TA apps, oxi! amo 1o e-shop
To pepidio TwV TPoYipwV TToU ayopadovidal NAEKTPOVIKA
Oa TTapapeivel Jovoywn@io f oplaka diPn@io, aAAd ol
ETTIOKEWEIG O QUOIKO Super Market Trou éxouv
TIPOETOIPACTEI WYNPIOKE HEow app Ba eTepacouy TI¢
HIo£EG

To Al dev 6a ayopale! yia
Tov EAAnva karavaAwrn,
aAAa Oa yivel To IpwTo
OnHEIoO CUYKpPIoNGS Kal 8a
amo@acil{el To awareness
TWV HAPKWYV

H Tpaypartikn TTpOKANON Sev Eival n QUTOPATOTTIOINCT TNG
ayopdag aAAd n TTapePPOAN EVOG OTPWHATOG TIOU
QIATPApEI TIG HAPKES TTPIV PTACEI OTOV KATAVAAWTH.




= ZYNOAIKA LYMITEPAZMATA
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OMNICHANNEL SHOPPER JOURNEY

THANK YOU

Research. Discover. Innovate

Ié —
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